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Interview with Mr. Levy Zruya Chief Scientist of the
company MAGNA BSP LTD.
Mr. Levy Zruya, Chief Scientist of the Israeli
company MAGNA BSP Ltd, gave an exclusive interview to
Epicos, regarding the position of the company in the
international and national markets. Among others he stated
that: “MAGNA was founded about 13 years ago, as a start-up
company, in the HLS field. In this framework, we developed a
passive electro-optic radar, based on stereoscopic detection,
achieving an almost 100% probability of detection, while
keeping an ultra-low false alarm rate. This technology has
been patented in Israel and in the USA, and was approved by
the IDF for military applications. Up to now, more than 7 M$ were invested, mainly by Israeli
MOD, the Israeli Chief Scientist office, and other private investors”.
1. Could you please describe the current place of MAGNA B.S.P in the national and
international markets?
“Due to our unique and patented technology, MAGNA is actually providing highly reliable
detection systems for borders protection, perimeter defense, sensitive sites protection, and other
applications in the national and international market. As a matter of fact, our systems are actually
installed in all Israeli borders, they protect and provide safety to our international airport and
finally they are installed in a very sensitive area: the old city of Jerusalem, protecting the holy sites.
On the international scale, MAGNA systems were purchased by several countries, among them
Japan (sensitive sites protection), Singapore (a civilian prestigious site), Russia (civilian site
protection) and Mexico (harbors protection)”.
2. Could you please briefly describe the history of the company?

Portable Quadroscopic Unit, during demo for

MAGNA was founded about 13 years ago, as a start-up
company, in the HLS field. In this framework, we
developed a passive electro-optic radar, based on
stereoscopic detection, achieving an almost 100%
probability of detection, while keeping an ultra-low
false alarm rate. This technology has been patented in
Israel and in the USA, and was approved by the IDF for
military applications. Up to now, more than 7 M$ were
invested, mainly by Israeli MOD, the Israeli Chief
Scientist office, and other private investors.

the IDF

Actually, MAGNA is providing systems in Israel and
abroad, and we are developing new R&D applications.
3. Could you please name the main customers of MAGNA B.S.P?
The main customers of MAGNA are:
a. in Israel : the Israeli MOD and IDF (Israel Defense Forces), the international Ben-Gurion airport
, the Israeli Police Authority.
b. abroad : Japan, Russia, Mexico, Singapore, and negotiations are conducted with other countries.
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4. Could you please describe the main services and/or products the company provides?
MAGNA is actually providing a highly reliable turn-key
solution for intruders’ detection, perimeter protection,
sensitive sites protection, flight safety and security, and
other civilian and military applications according to
customers’
requirements
(budget
and
technical
requirements).
5. Is the company currently investing in a new
technology?
Actually, our R&D group is working on new applications, and
on enhancing the actual technology so as to perform better
and to cost less
6. What are the next steps and priorities of MAGNA
B.S.P?

An installation of a Magna sensor

The next steps of the company are to find new markets, new applications and to develop parallel
and complementary technologies.
7. Is there a specific country or region MAGNA B.S.P is planning to expand in the near
future?
In the future, we are planning to penetrate the US market, which requires much more efforts and
investments than the others.
For Further Information contact:
Mr. Levy Zruya
Chief Scientist
MAGNA BSP Ltd
Tel : 972-8-6552668
Fax : 972-8-6552669
Mobile 972-52-4691871
e-mail : levy@magnabsp.com
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Interview with Mr. Amit Mattatia President & CEO, of the
company Opgal
Mr. Amit Mattatia, President &
CEO, of the Israeli company Opgal, gave an
exclusive interview to Epicos, regarding the
position of the company in the international and
national markets. Among others he stated that:
“Our product range is primarily focused on giving
our customers the ability to detect and prevent potential threats through high-quality thermal
imaging. We provide them with the detailed insight required to assess a situation and take
appropriate action.”
Can you briefly describe the history of the company?
Opgal's activity started back in 1982 and it quickly became one of the first companies in the world
attempting to implement IR technology in commercial applications. One of the company's first
technological innovations took place with the creation of the first EVS (Enhanced Vision System)
camera, an FAA-approved landing assist and situational awareness thermal imaging camera for
commercial aircrafts. This camera provides clear images of the runway and other items and
obstructions normally undetectable by the pilot's naked eye at night and in bad weather.
From aviation, we moved into other commercial domains, the most prominent being commercial
security and safety, leveraging our thermal technology to develop a broad range of thermal
cameras and systems for various applications, serving both OEMs and end users. At the same time,
we started to serve global integrators in the Defense arena, mainly as an OEM supplier.
Expanding our worldwide presence in the security &
safety domain, we started to market the Vumii nearinfrared product line along with a broad range of
Vumii night vision cameras and situation
management software. This brought detection,
assessment and identification capabilities together,
leveraging Opgal's technology into the US and other
international markets.

Accuracii™ ML - A powerful night / day all
weather, multi-sensor, mid to long-range
detection and observation system for
commercial and government security
applications.

We continue to identify additional niches where we can
leverage our technology in new markets, such as Industrial Safety. For example, the unique EyeC
Gas™ thermal imaging camera serves an invaluable aid in detecting gas leaks, protecting people,
property, and the environment from harm.
What are Opgal's key areas of focus today?
Our product range is primarily focused on giving our customers the ability to detect and prevent
potential threats through high-quality thermal imaging. We provide them with the detailed insight
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required to assess a situation and take appropriate action.
We are currently active in four domains: Security, Commercial Aviation, Defense and Industry.
Worldwide, security issues continue to be a hot topic. We address these concerns with off-theshelf thermal-imaging and near-infrared illumination cameras which enable detection,
recognition, and identification of security threats during the day, in complete darkness, and in
difficult visibility conditions. Our solutions can be used for both private and public safety, including
perimeter security of industrial plants and residential areas, as well as the protection of ports,
airports, borders and other sensitive infrastructures.
Naturally, we continue to provide EVS cameras for the Avionics industry and we are the largest
provider globally in this domain. The highly sensitive, wide-spectrum infrared EVS systems
significantly improve commercial, business and potentially military aircraft pilots’ flight safety and
situational awareness, both in the air and on the ground.
Still in the realm of safety, but focused on the Industrial market, our thermal-imaging systems are
successfully used in gas detection. The cameras are highly sensitive to a wide spectrum of invisible
hazardous gases, providing a critical detection tool which allows our customers in the
petrochemical, oil and gas sectors to ensure a safe and pollution-free work environment.
Increasingly, regulators in different countries are also realizing the benefits of gas imaging which
will accelerate the adoption of this technology by all industry players.
When it comes to Defense, we offer a broad range of thermal cameras for use in weapon sights
and stations, gimbals, UAVs, naval observation, and
armored vehicle retrofits, to name just a few. Our
battlefield proven solutions are qualified to the strictest
military standards and have been deployed on land, at sea,
and in the air.
What new products has Opgal brought to market in the
last year?
Hurricane™- A cost-effective configurable
We are continuously striving to develop cutting-edge
observation and situational awareness
thermal imaging products to better serve our customers solution for medium and long-range weapon
stations.
through ongoing R&D. In 2013, we introduced the Arbel HS,
an uncooled thermal camera which offers excellent picture
quality at an attractive price. We also launched the Hurricane, a compact, lightweight multisensor system for observation and situational awareness, used for medium and long-range
weapon applications. An interesting innovation from Opgal was our 3rd generation DVE (Driver
Vision Enhancer) for armored vehicles, which includes fused CCD and thermal channels.

What can we expect from Opgal in the future?
2014 will mark the launch of several exciting new technologies for the security, aviation and
defense markets. Opgal will continue to introduce advanced multi-sensor cameras that combine
© Epicos Informational Services
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extended visibility and superb image quality in all thermal spectrums as well as Near-IR and visible.
Our new security products are designed to minimize risk through early identification of potential
threats.
What sets Opgal apart from similar companies?
We are close to our customers, so we're focused on giving them what they need — enabling them
to choose the solution that best meets their needs and customizing products for specific
applications. Our depth and breadth of product offerings enable our customers to purchase
equipment or systems in the configuration they require. As such, we offer a wide range which
covers thermal core engines, open frame cameras, and fully fledged cameras and systems. The
common denominator in all our products is the delivery of high quality video by utilizing superior
image and signal processing, high quality components, and unique product design. We're
committed to building strong long-term relationships and providing customers with
unprecedented service and support.
I'd like to emphasize that our innovativeness goes hand in hand with years of expertise. These
products have been field-tested in the toughest conditions and boast a strong track record. Our
image processing capabilities and ability to supply top quality products enables our customers to
see beyond the visible.
For Further Information Please Visit http://www.opgal.com/
Or Contact
Mr. Amit Mattatia
President & CEO
Opgal Optronic
Industries Ltd.
P.O.Box 462,
Industrial Area 5
Karmiel 20101, Israel
Tel: +972-4-9953903
Fax: +972-4-9953900

Below you can find a partial list of the company’s products:
Arbel™ - Dual FOV uncooled thermal OEM Camera for surveillance and
weapon stations, available in a variety of forms, including 384X288,
640X480 and high sensitivity 640X480 resolutions. Field proven thousands of units installed.
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Tavor™ DV60 - A family of fused multi-sensor (thermal /CCD) thermal
imaging kits, field proven for a wide range of vehicle mounted
applications.

Accuracii™ ML - A powerful night / day all weather, multi-sensor, mid
to long-range detection and observation system for commercial and
government security applications. Available with a variety of lenses, it
is part of a wide family of Accuracii systems increasingly used worldwide for short to extra-long range surveillance.
EVS™ - A highly sensitive, wide-spectrum cooled infrared camera
that provides pilots with clear video images of the runway
environment in all weather conditions, approved the operational
landing credit for over 15 commercial and business aircraft models.
Over 1000 units are installed and flying.
Hurricane™ - A cost-effective configurable observation and
situational awareness solution for medium and long-range weapon
stations. Standard configuration consists of an uncooled thermal
video channel, a high definition (HD) channel, a laser range finder
(LRF) device, a laser pointer, a situational awareness module and a
smart control unit.

© Epicos Informational Services

Page 7

Epicos 2014

Synopsis: First half of 2014

Interview with Mr. Richard Brandwijk CEO of Egmond Plastic
B.V.
Mr. Richard Brandwijk CEO of Egmond Plastic B.V. gave an
exclusive interview to Epicos, regarding the position of the
company in the international and national markets. Among
others he stated that: “Egmond Plastic is the worldwide
specialist in the field of the plastic core method. Through this
method, we manufacture numerous complicated hollow products (without welding joints) for
critical applications. In other words, we make the impossible possible”.

1. Could you please describe the current position of Egmond Plastic in the national and
international market?
Egmond Plastic is an injection moulding company of thermoplastics, specialized in the sectors of
aerospace and defence. We process all different type of thermoplastics. However, our main focus
is on the engineered plastics such as Ultem and PEEK with or without glass and carbon fibres.
We are involved in major aerospace programs such as the Eurofighter, A400M, Tigre Helicopter as
well as all the Airbus aeroplanes, including the A380 and A350 and Boeing 747-800 and 787.
Our scope of supply towards the civil as well as the defence aerospace industry is:
- Interior parts such as Passenger Service Unit panels
- Interior lighting,
- Exterior lighting
- Fuel system components
- Water management components
- Waste water management components
- Structural parts

Egmond Plastic is the worldwide specialist in the field of the plastic core method. Through this
method, we manufacture numerous complicated hollow products (without welding joints) for
critical applications. In other words, we make the impossible possible. Our focus lies on the
production of small series, which must conform to EXTREMELY high demands and must be visually
perfect. Egmond Plastic is certified according to the highest available standard, AS-9100 and
AQAP-2110 (pending).
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With a proven record on on-time delivery and high quality ratings, Egmond Plastic is a level “A”
supplier towards the aerospace and defense industry. Our objective is to reduce weight (at least
50%) and price for our customers products (in comparison with aluminium components).
2. Could you please briefly describe the history of the company?
Egmond Plastic was established in January 1968. The company founders
were the brothers J. Egmond and A. Egmond, who with a single injectionmoulding machine started the production of large chains of plastic
products from a workshop in the city of Alkmaar. Their activities quickly
increased to include the creation of moulds and the chemical vapour
deposition of mould-injected thermoplastics.
In 1980, spacious offices and production and storage areas were set up in
the De Beverkoog industrial park, Alkmaar. The entire production process
takes place, until today, at this location.
Egmond Plastic become an important supplier of plastic windsurfing
accessories – under the brand name ‘Serpent’, and via its own company
Cantonal ltd, diabolos, leeboards and booms are also manufactured.
Egmond Plastic also manufactures the handy banana hangers and the
famous Efteling (the Dutch fairy-tale theme park) ducats and eggs.
The company is constantly involved with technical innovations.
Distinguished businesses appreciate this, and in this way Egmond Plastic
became the main supplier to Fokker in the early 1980s, for which Egmond
Plastic makes practically all technical plastic parts for the Fokker F28, the
Fokker 50 and the Fokker 100.
At the end of the 1980s, Egmond Plastic again faced a challenge, and at this
time it focused on the manufacture of high-tech thermoplastic products,
using high quality precision moulds and new technologies, such as plastic
core technology.
Contacts were established with the German company AOA, with whom
Egmond Plastic, along with BASF, supplies pump houses made of the highquality plastic PEEK (polyaryletheretherketon) for the Eurofighter.
3. Could you please name the main customers of Egmond Plastic?
Egmond Plastic has supplied companies such as Secondo Mona, Eaton, Parker Aerospace, ASG,
UTC, EFW, AOA, Airbus, Airbus Helicopters, Fokker Technologies, OIP Systems, Avibank, Leuze
Electronic, Cognex, Zodiac Aerospace, providing these businesses with technical parts and
components for jet fighters (including the Eurofighter Typhoon), Airbus Helicopters (NH90 and
Tigre) and Airbus aeroplanes.
4. Could you please describe the main services and/or products the company provides?
Egmond Plastic specialises in:


the injection moulding of thermoplastics;
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the construction of the moulds required;
Post machining activities such as vacuum vaporizing, screen-printing, heat stamping,
ultrasonic welding, tampon printing, painting and CNC machining.

5. Is the company currently investing in a new technology?
As mentioned before, Egmond Plastic is the specialist in the lost core technology which allows us
to manufacture parts which normally cannot be produced with injection moulding due to
undercuts. We are investing in optimizing this technology for higher production volumes. Our
main objective is to replace as much as possible metal with thermoplastics in order to reduce the
weight of a component with more than 50%.

6. Is there a specific country or region Egmond Plastic is planning to expand in the near
future?
Egmond Plastic is investing heavily in developing products for the defense industry to maximize
the effectiveness of the soldiers during an operation.
For additional information please visit Egmond Plastic’s website at:
http://www.egmondplastic.nl/en

Or contact the company’s Sales Department at:
Telephone: +31-72-5614644
Email: Sales@egmondplastic.nl
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Interview with Mr. David Bar, Business Development
Manager of ASINE company
Mr. David Bar, Business Development
Manager of ASINE Company, gave an exclusive
interview to Epicos, regarding the position of the
company in the international and national markets.
Among others, he stated that: “Asine is a certified
vendor for Aerospace, Defence & Automotive applications. Asine has deep knowledge of high tech
embedded solutions supporting harsh environment, low cost of ownership (TCO), long term
support (14 years and more) and more. Asine is currently at growing stage and expending its sales
channels worldwide covering Far-East, Europe and North America”.
1. Could you please describe the current place of ASINE in the national and international
market?
Asine was established on 1999 and is currently active for 15 years in the international market with
rich experience, serving a variety of industries.
Asine is an innovative designer & manufacturer, providing high grade industrial flash memory
products, embedded solution storage units and board level.
Asine is a certified vendor for Aerospace, Defence & Automotive applications. Asine has deep
knowledge of high tech embedded
solutions supporting harsh environment,
low cost of ownership (TCO), long term
support (14 years and more) and more.
Asine is currently at growing stage and
expending its sales channels worldwide
covering Far-East, Europe and North
America.
2. Could you please briefly describe
the history of the company?

A Selection of Asine's Customers

ASINE was established in 1999, as a
privately held company, with Head
Quarters in Israel, office and
certified manufacturing lines in the

USA.
Asine had a strategic technology & marketing cooperation with world known M-systems Industrial Div. flash disk pioneers (acquired by SanDisk, 2006).
Asine has been approved as a certified design & technology house by Freescale Semiconductor,
National Semiconductor, AMD, Kontron, ARM, Xilinx, Altera.
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The main advantage of our company is that we develop and produce highly technological
competitive innovative Aerospace & Defence products and solutions.
3. Could you please name the main customers of ASINE?
1.
2.
3.
4.
5.
6.
7.
8.

EADS
Boeing
Thales Avionics
SAAB Avionics
Singapore Aerospace
RUAG Aerospace
General Dynamics
Thales Systems

9. GE Fanuc/ SBS
10. Melco Mitsubishi
Electric Corp
11. MHI - Mitsubishi Heavy
Industries
12. Hitachi Ltd.
13. Milan
Public
Transportation

14.
15.
16.
17.

Renault
Renault Formula-1
VOLVO
IAI (Israel Aerospace
Industries)
18. Motorola
19. Elbit

4. Could you please describe the main services and/or products the company provides?
Asine designs and manufactures three main product lines & services:
A.
1.
2.
3.

SSD - Solid State disk storage:
Flash SSD SLC & MLC - SATA / PATA / SCSI
Board Level SSD - MO297/Half-Slim / PMC / CompactPCI / PCIexpress / VME
Component Level "Nano" miniature SSD SMT device
AS25 SATA-PATA SSD

B. System Level services solutions:
1. Automotive Formula-1 data capture logger, digital map
2. Processing & collection Unit Airborne data processing & collection unit with removable
cassette
3. Aerospace event recorder removable storage
4. Automotive Fleet Health Monitoring & control with CANbus, cellular data and GPS
5. Avionic Media Player
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ASR3104 System - Airborne flight data
system

C. Consulting services and in-house design for technological challenges, i.e. - high
availability, small dimensions, high temperature & vibrations, high altitude (> 80,000 ft.),
low power, etc.

5. Is the company currently investing in a new technology?
Yes, we are currently investing in the following technologies:



New Automotive Infotainment systems, miniature storage & system products.
Cyber threats risks on system connectivity e.g. CAN bus and Internet.

6. What are the next steps and priorities of ASINE?
Our next steps are to look for Aerospace & Defence partners in order to form a joint venture
R&D.
For Further Information Visit the Company’s Website at http://www.asinegroup.com/
Or Contact
David Bar
Business Development Manager
PH: +972-9-7403048 ext.#402
Fax: +972-9-7488193
E-mail: David@Asinegroup.com
© Epicos Informational Services
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Interview with Mr. Berry Braster, Director, Sales &
Marketing of Etteplan | Tedopres
Mr. Berry Braster, Director, Sales
& Marketing of Etteplan | Tedopres, gave
an exclusive interview to Epicos, regarding
the position of the company in the
international and national markets.
Among others, he stated that: “Etteplan |
Tedopres was established in 1974 and celebrates its 40 year anniversary in 2014. Tedopres
was acquired by Etteplan in 2012, which employees 1800 people, of which 1400 engineers
and 400 documentation specialists. We have 44 offices in various countries, including the
Netherlands, Finland, Sweden, USA and China”.
1. Could you please describe the current place of Etteplan | Tedopres in the national
and international markets?
With close to 400 documentation specialists, Etteplan | Tedopres is the biggest service
provider in the Benelux and are in the top 5 of Europe.
2. Could you please briefly describe the history of the company?
Etteplan | Tedopres was established in 1974 and celebrates its 40 year anniversary in 2014.
Tedopres was acquired by Etteplan in 2012, which employees 1800 people, of which 1400
engineers and 400 documentation specialists. We have 44 offices in various countries,
including the Netherlands, Finland, Sweden, USA and China.
3. Could you please name the main customers of Etteplan | Tedopres?
We have many customers representing various industries. For aerospace and defence our
main customers include: Boeing, Gulfstream, Selex, Rolls-Royce, Honeywell and EADS.
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4. Could you please describe the main services the company provides?
We support the efficient way for creation, management and publication of technical
publications, including authoring, illustrating and translations. We offer both tools and
services in various packages, including:
- Providing the resources
- Providing the tools and technologies
- Outsourcing the complete documentation process
5. What are the next steps and priorities of Etteplan | Tedopres?
Our services are geared to improve the competitiveness of our customers’ products
throughout the product life cycle. We aim to grow and expand our technical information
business in the years to come including the geographical markets in Europe, US and Asia.
6. Is there a specific country or region Etteplan | Tedopres is planning to expand in the
near future?
Yes, but we cannot expand on this. For strategic growth information, please visit our website
at www.etteplan.com

For Further information please visit: http://www.etteplan.com
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Interview with Mr. Moshe Kanfi, V.P Business Development of
Metalicone Technologies LTD. company
Mr. Moshe Kanfi, V.P Business
Development of Metalicone Technologies
LTD, gave an exclusive interview to Epicos,
regarding the position of the company in the
international and national markets. Among others, he stated that: “Metalicone founded in
1999 as a small company in Lavon industrial park, to produce parts for the tool machine
industry. Nowadays Metalicone has 4 factories with 170 workers in Israel (135) and Germany
(35)”.
1. Could you please describe the current place of Metalicone in the national and
international market?
Metalicone has a daughter company in Germany – Muggensturm – Metalicone Gmbh. Most
of its production is exported, mainly to Germany. Metalicone is a supplier of few main
international customers such as:






HP – providing drums and rolls sub-systems for the
digital printing sector,
Franz Kessler, Hermle, DMG, Fischer, Ibag –
providing super precision parts for the tool machine
industry.
Elbit Systems and Rafael – providing super precision
parts and sub systems for the aviation industry.
BTL & Tech-Jet – providing forging molds to produce the blades for the jet-engine
industry.

2. Could you please briefly describe the history of the company?
Metalicone founded in 1999 as a small company in Lavon industrial park, to produce parts
for the tool machine industry. Nowadays Metalicone has 4 factories with 170 workers in
Israel (135) and Germany (35).
3. Could you please describe the main services and/or
products the company provides?
The main services are:
- Super precision metal production with a tolerance of 1
© Epicos Informational Services
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micron.
- Assemblies and manufacturing of systems and sub-systems for the following sectors:
Aviation, printing, tool machining, forging molds.
4. Is the company currently investing in a new technology?
Metalicone is investing now in the new assembly production line for the aviation industry.
5. What are the next steps and priorities of Metalicone?
Metalicome is deliberately trying to become a tier 1 supplier of systems and sub-systems for
the aviation industry.
6. Is there a specific country or region Metalicone is planning to expand in the near
future?
Yes we are currently trying to expand our business network in Western Europe and USA.
For Further Information Visit the Company’s Website at www.metalicone.com
Or Contact
Moshe Kanfi
V.P Business Development
Metalicone Technologies LTD
Tel: +972 (0)4 9089770
Mobile: +972 (0)53 3400296
E-mail: moshe@Metalicone.com

© Epicos Informational Services

Page 17

Epicos 2014

Synopsis: First half of 2014

Interview with Mr. Nir Eldar, Marketing & B.D Manager of
MTC Industries and Research Company
Mr. Nir Eldar, Marketing
& B.D Manager of MTC Industries
and Research Company, gave an
exclusive interview to Epicos,
regarding the position of the
company in the international and
national markets. Among others,
he stated that: “It is important to
point out that our most-sought-after products are mounted into UAV, which, as you know, is
a market in full expansion and not limited to Defence. These products are mainly our Servo
Actuators and our Vertical Gyroscopes, specifically developed for UAV”.
1. Could you please describe the current place of MTC Industries and Research in the
national and international market?
We are one of the leading industries in Israel to supply electro-mechanical sub-assemblies
and sub-systems to local Defence Industries, such as IAI, Rafael and Elbit Systems. Our
reputation for high accuracy and quality has reached overseas and therefore our products
are shipped in four different continents, and hopefully we will soon begin to provide the
same solutions in new immerging markets, such as Australia and South America.
2. Could you please briefly describe the history of the company?
Established in 1977 near Haifa, the MTC team started by developing much needed, and not
easily obtained elsewhere, gyroscopes for immediate defence requirements. Building on this
success, the company soon became sub-contractor to all main Missile and UAV industries in
Israel; this accelerated diversification forced MTC to master a wide range of technologies in
a short time; our latest addition are miniature fuel pumps.
3. Could you please describe the main products the company provides?
It is important to point out that our most-sought-after products are mounted into UAV,
which, as you know, is a market in full expansion and not limited to Defence. These products
are mainly our Servo Actuators and our Vertical Gyroscopes, specifically developed for UAV.
MTC’s additional capabilities lay in multi-circuit slip-rings, also called rotary joints or electric
swivels, in fuel manifolds with pumps, in position sensors such as resolvers, LVDT and RVDT
and in small electric motors. We also have expertise in development & manufacture of free
and rate gyroscopes, wing-actuation steering units, solenoid valves, and for the majority of
© Epicos Informational Services
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any electro-mechanics required inside larger platforms for either the civil or the military
sector. We also apply thermal coatings to any mechanical part if required.
4. Could you please name the main customers of MTC Industries and Research
Carmiel Ltd.?
For obvious reasons, we are not allowed to do so, but suffice it to say we are ship-to-stock
suppliers to all our above mentioned customers in Israel, and supply unique products to
well-known global European and American firms and other friendly governments.
5. Is the company currently investing in a new technology?
In MTC we heavily invest in new technologies by intensifying our R&D efforts so as to be able
to offer in the near future a range of MEMS gyros. We consider this to become a strategic
field for MTC.

6.

What is the relative advantage of MTC as an electromechanical manufacturer?

I would say two:
1) MTC provides a complete solution: although electromechanical sub-systems are
extremely complex products to develop and manufacture, we pride ourselves on conducting
the entire process in-house, from the stage of design up to the final product.
2) MTC’s products are field-tested and mission-proven: MTC products have proven their
reliability in the field and have fulfilled their intended mission during thousands of operating
hours.
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For further information please visit the company’s website: www.mtcind.com
Or Contact Mr. Nir Eldar
Tel: +972 4 998 7772 ext. 103
Mobile: +972 50 400 2225
Email: nire@mtcind.com
Web: http://www.mtcind.com
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Epicos Events
4th annual Qatar Defence Logistics and Support Forum 2014
IQPC Middle East is proud to again be selected by the Qatar Armed Forces as the
organiser of the 4th annual Qatar Defence Logistics and Support Forum from 24 – 27
November 2014 in Doha, Qatar.
http://www.epicos.com/Portal/Main/Home/Pages/ItemDetails.aspx?sw1S1IEN8B1b4tW44t
qhyLzOsS98WYZxxOLAD0FYUAk%3d
11th Annual Coastal Surveillance Conference 2014
The 11th Annual Coastal Surveillance conference is back after a runaway success last year! In
2013, 250+ top representatives from over 110 navies, coast guards, military and maritime
security organizations in Asia and beyond attended Coastal Surveillance conference.
http://www.epicos.com/Portal/Main/Home/Pages/ItemDetails.aspx?sw1S1IEN8B2AfEFRftB
%2biXTZH%2fDN1IoKdGMwsio%2bSG0%3d
Armoured Vehicle Protection 2014
The Armoured Vehicle Protection Conference focuses 100% on the evolving trends and
sweeping changes in Armoured Vehicle armouring.
http://www.epicos.com/Portal/Main/Home/Pages/ItemDetails.aspx?sw1S1IEN8B3dzj7VI9zR
v6gZ2s79wU%2beFOCtTgfB7yM%3d
Aerospace Meetings Casablanca 2015
Aerospace Meetings Casablanca is an outstanding supply-chain oriented business forum for
Morocco and international contract manufacturers to meet via pre-planned business-tobusiness meetings and discuss partnerships and business opportunities.
http://www.epicos.com/Portal/Main/Home/Pages/ItemDetails.aspx?sw1S1IEN8B1dzQXAFY
E9v%2f%2b5%2flszcWQqd8bt7xjXLeQ%3d
IDEF'15 - 12th International Defence Industry Fair
IDEF is the biggest defence industry fair in Eurasian region and one of the top four in the
world with an increasing trend in terms of the number of participating countries, delegations
and companies.
http://www.epicos.com/Portal/Main/Home/Pages/ItemDetails.aspx?sw1S1IEN8B0BLFhpr3Q
R338bN6%2bNhr3PY7FhT4yQ8LM%3d
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